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Promotional Products Sales Professional

Duties may include but are not limited to the following:
· Prospecting businesses for the purpose of selling promotional products, through face-to-face and electronic contact.
· Meeting aggressive sales quotas and objectives.
· Visiting businesses to obtain pertinent information about the business itself and future advertising and marketing expenditures.
· Preparing paper work, gathering artwork and executing order confirmations and work orders.
· Handling an aggressive work schedule of daily sales contacts – ability to prioritize and organize work is critical.
· Designing professional demonstrations or presentations of company products or services while on-site.
· Liaising between the company, customers, and vendors for up-to-date information on pricing, service and latest product release launches.
· Generating and developing business accounts in order to increase revenue, through cold calling.
· Continuously updating customers on company product modifications, changes, and enhancements.
· Enhancing up-to-date knowledge on new products, procedures, services and tools 
· Maintaining professionalism, diplomacy, sensitivity, and tact to portray the company in a positive manner.
· Effectively attending conferences and trade shows.
· Using marketing data to maximize sales effectiveness and efficiency by using relevant sales management tools.
· Preparing reports for sales and marketing and maintaining expense accounts.
· Maintaining customer database including contact names and numbers for future sales.

Requirements:
· “Hunter” mentality; excited about prospecting for new business.
· Effective time management, organization, and multi-tasking skills with attention to detail.
· Efficient people skills to deal with customers, vendors, and co-workers demonstrating an assertive personality.
· Strong communication and negotiation skills.
· Excellent written communication skills.
· Excellent team player with positive and energetic attitude!
· Able to work well under pressure with minimal supervision.
· Proficient in Microsoft Word, Excel, Outlook, Powerpoint.
· Good follow-through practices.
· Fast learner sufficiently motivated and capable of being immediately productive. 

Education and Qualifications:
· Bachelor’s degree in sales or marketing related field from an accredited institution or demonstrated equivalent experience.

Additional Desirable Characteristics:
· Current contacts and/or customers
· Knowledge of and/or sales experience with Federal agencies and/or contractors
· Promotional sales experience 
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